Buyer's Guide To:

Making an Offer
The Perhar Team

You have found your new home! Now is the time to prepare an offer.
This document is standardized by the Ontario Real Estate Association.
Take some time to read through it and familiarize yourself with the
elements of it. You may ask your lawyer you go through it with you if
you like.

One thing that become increasing important when you are preparing
and submitting an offer is that you always are reachable by phone, fax
or in person. As offers are susceptible to time frames, you must be able
to respond sometimes within only a few hours. All parties that will
have their name on the property title must sign ALL documents
EVERY time.
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1. Building inspection
2. Bank meeting for final approval
3. Amendments and notice of fulfillment
4. Consult Lawyer
5. House Insurance
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